
Identifying Your Potential Audience 

 
Ideal Client 
 
This is the typical way that’s taught to decide your niche or who is your market 
However, here’s another approach  
Look at what you know and have to offer and decide who would want this info 
First, we look at the typical way this is done 
 
What Is A Client Avatar?  
 
It is the description of your ideal client  
It helps you focus on what their needs, goals and fears are  
From this you can create the programs they want  
You can also use this to craft your marketing materials to reach them  
Who was your best client?  
Base it on them   
 
Template #1  
 
Customer Avatar:  
Name: John         Age: 47  Gender: Male  
Location: N/A         # of Children: 3  
Occupation: Business Manager  
Annual Income: $75,000  
Level of Education: B.A.  
Other: Wife works  
Quote: I have to do something  
 

 
 
 



 
 
Template #2  
 
What is he/she typing into Google?    
Gas, constipation, depression, fatigue, bloating  
 
What is he/she complaining about to his/her spouse?   She tells him she does not feel well, that she 
feels uncomfortable. She tells him to not complain if she farts because she cannot help it. She complains 
about her frustration with the medical profession who do not have any answers for her. She complains 
about the supplements she has to take – she is tired of them or she is complaining about issues with the 
kids, and what may be happening with them – they have a health issue and she wants to help them and 
needs more knowledge and she is expressing her frustrations to her husband. 
 
Template #2  
 
What does she really want?  
 
She just wants to know for herself what is going on – if not the answers at least the questions. She wants 
to make sure she has not missed something simple and she wants solutions that she can fit into her 
normal diet and lifestyle and she wants to help her family. She wants a resource.  
 
What are the problems/pain points of your ideal avatar?   
 
She feels her body keeps betraying her and it is embarrassing, and she feels she has to hide a lot of what 
she feels all the time or people will think she is nuts or a whiner. If she has a child whose issues she 
wants to help, she feels bad as a mother and is afraid she may have done something wrong.  
 
Make Up a Fictional Avatar Story  
 
Patricia is a generally, action-oriented person who has had health issues she wants to fix and/or get 
answers for. She is well-educated and takes pride in what she does and is most comfortable when she 
knows what she is doing is the right thing to do.   



 
Make Up a Fictional Avatar Story  
 
This makes her work harder and be more thorough. She understands that there is no magic pill. She is 
married (or divorced) with children who are teenagers and young adults and lives in a nice house with 
her family. She works full time and has a hectic life and often complains of stress and lack of sleep. For 
relaxation, she likes to hike with a couple of friends or go out to dinner with her family. She likes to cook 
and try new foods and the idea that foods might help her intrigues her.  

 
 
Make Up a Fictional Avatar Story  

Patricia suffers from digestive/intestinal upset (she is not sure where it is sometimes) that medicaltests 
have not been able to pinpoint. She also has frequent headaches, fatigue and often feels depressed. She 
would like to lose 20 pounds. She has tried a number of things and even seen some practitioners. Some 
things have helped but she has to be careful. She manages to do okay with her issues if she stays 
focused on them using a combination of supplements, drugs and food choices.  
 
Make Up a Fictional Avatar Story  
 
However, as soon as she gets too busy or her stress levels go up, she has “bouts” and is not sure why. 
She sometimes says no to activities because she is afraid how her body may react. When she travels, she 
packs so many extra things such as supplements, snack items and other helpful items “just in case.” This 
causes her more stress and sometimes sadness and often prevents her from enjoying herself fully. 
 
Make Up a Fictional Avatar Story  
 
Her biggest wish is to just “be normal”. She does not believe that she should have these issues – she 
does not just think – oh well this is just my luck and now that is who I am. She is a proactive person and 
as long as she is not feeling depressed, searches for information on the internet. She is looking for a 
starting point, some tools and steps to try to understand how her body works and she is looking to see if 
there are foods she can add to her diet that can help as she does not want to add more supplements or 
drugs and in a perfect world would get off all of them.    
 
Make Up a Fictional Avatar Story  
 
She wants more knowledge for herself. She wants to start at the beginning and see what works for her 
and what does not. It is her dream to be able to just do as she pleases, eat what she wants and have her 
body not punish her. She wants to learn. However, she is realistic and will take any improvement she 
can get and is willing to make the time commitment to see how much progress she can make. 

  A Different Way 

  Start with looking at your success with clients 

  Or perhaps a talk you gave 

  Identify what were the successes and why 



  How much of the success was do to what you created or develop as part of a protocol 

  Or a technique you have developed for yourself 

  Make A List  

  List all the success techniques you have 

  Are they related to a specific topic 

  Are they related to specific group of people 

  Do you see a “niche” a result 

  A niche is not always a health condition – it can be a service or topic that helps a number of people but 
is limited in it’s scope 

 

  Make a list of your failures 

  Do you know why it failed? 

  Is there something you know now that you didn’t then 

  Failures often teach us more than success if we examine what happened 

  Sometimes we don’t know why we succeed – ie: we think it’s the food and not something we did 
 

  Determining who you would like to market to helps define the topic for the workshop(s) 

  Determines the marketing strategy 

  Helps you see what you have to offer and why 

  Take time now to fill out the “Identifying Your Target Audience”  worksheet 
 
 


